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Deal Risk Challenges...
Meet Transaction Liability Insurance Solutions

The strategic use of Transaction Liability Insurance can help buyers and sellers
reach their goals.
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M&A Insurance: Changing the Global Landscape
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M&A Insurance:
Demonstrable Impact

Aon
estimates

Reflecting industry trends, Aon
observed “no seller indemnity” policies
increased

34%
of North American
private deals used
representations &
warranties
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Find the full text of this and thousands of other resources from leading experts in dozens of
legal practice areas in the UT Law CLE elibrary (utcle.org/elibrary)

Title search: M&A Insurance: A Strategic Approach to Managing
Deal Risk

Also available as part of the eCourse
2019 Gas and Power eConference

First appeared as part of the conference materials for the
18™ Annual Gas and Power Institute session
"Transaction Liability Insurance: A Strategic Approach to Managing Deal Risk"
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